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STEPS TO A HOME
PURCHASE 
Choose a Realtor®
Identify Needs & Wants 
Apply for Pre-Approval
Preview Homes
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Choose a Home 
Write Offer & Negotiate Price/Terms
Home Inspection
Possible Renegotiation 

Appraisal
Title & Homeowners Insurance
Final Commitment Letter by Lender

Secure Final Amount Due at Closing
Ensure Terms & Deadlines are Met

Final Walkthrough
Attend Closing
Collect Keys and Move In! 
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Step 1
DETERMINE HOW MUCH

YOU CAN AFFORD

GET PRE-QUALIFIED &
PRE-APPROVED 

CHOOSE A REALTOR® &
FIND YOUR DREAM HOME
A Realtor® is a huge asset to you during
the home-buying process. This is one of
the biggest decisions in your life, and you
need a professional to guide you. Your
Realtor® will be working with your best
interests in mind. An NV Realty Group
Realtor® like Andrea Fitzpatrick  is an
excellent choice!

Pre-qualification is an estimate of what you
might be able to borrow and allows you to
view your options with a lender.  A pre-
approval is as close as you can get to
confirming your creditworthiness without an
actual contract in place. Pre-approved buyers
have an edge over pre-qualified buyers. 

Mortgage lenders recommend you do not
overextend your budget; aim for no more
than 3x more than your annual household
income. Find a reputable lender and
determine what is most important to you.
Is it the monthly payment amount, the
interest rate, the length of the loan, or
something else? 



Financing      tips
Check with your lender before doing the following

prior to closing on your new home: 

Making a big purchase

Opening/Closing Credit

Changing Jobs

Large Cash Transfers

You may think that now is the perfect time to
start shopping for furniture for your new home,
but think again. Even if you're paying cash, this
may put a dent in your savings, which could
impact your loan approval. Most experts suggest
waiting until after closing to purchase new items. 

You may also want to think twice about applying
for new credit cards or other loans. Your credit
can be pulled at any time leading up to closing,
and any major changes may affect your loan
approval. Check with your lender first!

This one may be out of your control, but if you
can help it, it would be wiser to save that career
switch until after closing. Any change could mean
income differences which would need to be
reviewed. 

Large deposits may indicate a newly borrowed
sum, and a loan officer may deem you less likely
to be approved for a loan. 

Not sure? Ask your lender! 



GET A HOME INSPECTION
Typically, purchase offers are contingent (dependent) on a home inspection of the

property to check for signs of structural damage or other issues that may need
fixing. Your real estate agent usually will help you arrange to have this inspection

conducted within a set time period of your offer being accepted. This contingency
protects you by giving you a chance to renegotiate your offer or withdraw it if the

inspection reveals significant material damage. Both you and the seller will receive a
report on the home inspector’s findings, after which you can decide if you want to

ask the seller to fix anything on the property before closing the sale. Before the sale
closes, you will have a walk-through of the house, which gives you the chance to

confirm that any agreed-upon repairs have been made.

Step 2 
SUBMIT AN OFFER

 

Take as much time as you need to find the right home. Then 
work with your Realtor® to negotiate a fair offer based on the 
value of comparable homes in the same neighborhood. Keep in mind
that an offer is not only about price; sometimes a motivated seller will
accept a lower offer that can close quickly or is able to offer other
flexible terms. Once you and the seller have reached agreement on a
price, the house will go into escrow, which is the period of time it
takes to complete all of the remaining steps in the home buying
process.



Step 3

APPRAISAL

You’ll need to have proof of a homeowners insurance policy before closing, so if
you already own a home, your existing agent can help you open a new policy. If you
don’t own a home, shop around for a policy that works best for you. Your policy may

even be paid through your monthly escrow account.
 

Owners title insurance covers the homeowner in the event there is a title issue.
Lenders title insurance only protects the lender; that means if there is an issue with

the title, the lender is protected, but without owners title insurance, you are not. 
 Owners title insurance is typically optional and left up to you to get if you want it.
Title (legal ownership) of the property is very important when it comes to buying a
new home or land. You and the lender must ensure the title is clear of any issues
that might interfere with the transfer of ownership. This is where title insurance

comes into play.

INSURANCE

LOAN APPROVAL

Lenders will arrange for an appraiser to provide an estimate of the subject
property's value. The appraiser is a member of an independent company and is not

directly associated with the lender. Ideally, an appraisal will let all the parties
involved know that you are paying a fair price for the home. If the property

appraises higher, great! You're paying below market value. If it appraises lower, your
lender may not approve the full loan amount. 

Congratulations! After a lengthy review
and many steps in between, your lender

has decided that, based on the
information provided, you're a good

candidate for the mortgage. It's almost
time to celebrate your new home! 



Step 4
DEADLINES

PREPARE FOR CLOSING

Your Realtor® will help you ensure that all
deadlines are met along the way, but it's best
to keep track of important dates for yourself,

too. There are a lot of moving parts in the
home-buying process, and time passes more

quickly than you think. Just sit tight after
ensuring all deadlines are met; closing will be

here before you know it. 

You may have a final walkthrough of the home  
before closing. Bring your contract to make
sure the condition of the home matches the
agreed-upon state. Test major appliances,

light fixtures, toilets, windows, doors - basically
anything you can think to test. Take your time
and bring any unwelcome surprises to your

Realtor's® attention immediately. Your lender
will provide you with a Closing Disclosure at
least 3 days before your closing date for you
to review and compare to your original Loan

Estimate. 



You’ll need to bring a few things to your closing
appointment to make sure everything runs smoothly.

Luckily, your title company representative and mortgage
loan officer usually provide a checklist of everything you’ll

need. This list usually includes a photo ID, outstanding
documents or paperwork, and a certified or cashier's check

to cover closing costs (you should know the amount
beforehand from your Closing Disclosure). 

 

The seller will sign documents to transfer property
ownership. You will sign a settlement statement that

lists all costs related to the home sale, a mortgage note
stating your promise to repay the loan, a mortgage or
deed of trust securing the mortgage note, and other

relevant documents. The title company will register the
new deed in your name. It sounds simple, but be

prepared for a ton of paperwork!

Step5
What to Expect at Closing

Congratulations, 
Homeowner!



CLOSING COST

breakdown
After saving for a down payment,

finding your new home, and getting
your loan approved, closing costs

(which run, on average, about 2-5%
of the loan) can come as a surprise.
Understanding what closing costs
cover and budgeting for them will

smooth out the final stretch of your
home-buying process. Below is an

explanation for some common
closing costs. 

Appraisal Fee
Your lender needs to verify the amount you need for a loan is justified and make
sure it can recoup the value of the home if you default on your loan. The average

cost of a home appraisal by a certified professional appraiser ranges between $300
and $400.

Loan Application Fee

Loan Origination/Underwriting Fee
Also known as an underwriting fee, administrative fee, or processing fee. The loan

origination fee is a charge by the lender for evaluating and preparing your mortgage
loan. This can cover document preparation, notary fees, and the lender’s attorney

fees. 

This covers the cost of processing your request for a new loan and includes costs
such as credit checks and administrative expenses. The application fee varies

depending on the lender and the amount of work it takes to process your loan
application.

Prepaid Interest
Many lenders require buyers to pay the interest that accrues on the mortgage
between the date of settlement and the first monthly payment due date, so be

prepared to pay that amount at closing; it will depend on your loan size.



CLOSING COST

breakdown
Discount Points

By paying discount points, you can reduce the interest rate you pay over the life of
your loan, which results in more competitive mortgage rates. The cost of one point

equals 1% of the loan amount. Generally, paying points is worthwhile only if you plan
to stay in the home for a long time.

Mortgage Broker Fee

Mortgage Insurance
If you make a down payment of less than 20%, you may have to get private mortgage

insurance. PMI insures the lender in case you default; it doesn't insure the home.
Some lenders require borrowers to pay the first year’s mortgage insurance premium
upfront, while others ask for a lump-sum payment that covers the life of the loan. If
your loan is insured by the Federal Housing Administration, you may need to pay

FHA mortgage insurance premiums; if it’s guaranteed by the Department of Veterans
Affairs or the U.S. Department of Agriculture, you’ll pay guarantee fees. In addition to
monthly premiums, FHA, VA, and USDA require an upfront premium or  guarantee

payment depending on the size of your down payment.

If you work with a mortgage broker to find a loan, the broker will usually charge a
commission as a percentage of the loan amount. The commission varies depending 

 on the home’s purchase price.

Property Taxes, HOA Dues, & Assessments
Buyers may need to pay some city and county property taxes at closing. If your

homeowners association requires an annual fee, or if there are any special
assessments on the property, you might have to pay it upfront.
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CLOSING COST

breakdown
Title Search Fee

A title search is conducted to ensure that the person selling the house actually owns
it and that there are no outstanding claims or liens against the property. This can be
fairly labor-intensive, especially if the real estate records aren’t computerized. Title

search fees are about $200, but can vary among title companies by region. The
search fee may be included in the cost of title insurance.

Lender's & Owner's Title Insurance 
Most lenders require a loan policy; it protects them in case there’s an error in the title
search and someone makes a claim of ownership on the property after it’s sold. You

should also consider purchasing title insurance to protect yourself in case title
problems arise after closing. The owner's coverage lasts as long as you or your heirs
own the property.The cost of the owner’s policy is about 0.5% to 1% of the purchase

price, according to the American Land Title Association.

Recording Fees
When you buy a house in Florida and obtain a mortgage to fund your purchase, you

will likely be paying a stamp tax or other recording fees.  The amount is typically
based on the amount owed on the mortgage.
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This is not a comprehensive list of your possible closing costs. The explanations provided are
for educational purposes only. Please speak to your lender or seek the advice of an attorney

for more information.  



trusted vendors

This list of service providers is provided for your convenience. This is not an endorsement of these vendors,
nor is there any financial incentive for recommending these vendors. You are NOT required to use the

vendors listed.

Attorneys Home Appraisal
Gary, Dietrich & Ryan, PA.                     (561) 844-3700
Greg Taylor,                                            (561)804-7677

Jim Brown Attorney                                (561) 838-9595

Greg Cohen, PA.                                     (561) 844-3600
Thomas H. Dougherty, PA                     (561) 842-9707
Sutart B. Klein, ESQ.                               (561) 478-1566
Kate Kilcullen, ESQ.                                (561) 799-9450

         South Florida Title Insurers

       & New Path Title, LLC  

       & Sovereign Shores Title

Financing Home Inspection

ContractorsHomeowners Insurance 

Ace Home Appraisals, Inc.                    (561) 348-4055
Appraisal & Acquisition Consultants    (561) 968-5550
Charles Siebrecht Appraising               (561) 799-0304
Equity Appraisers                                   (561) 627-9944
Jensen Appraisals, Inc.                           (561) 625-6933 

Bay Equity Home Loans                        (770) 634-7087
Liberty Mortgage Associates, Inc.        (561) 799-4015
Guaranteed Rate, Jim Giacone.            (561) 723-9157
Group One Mortgage                           (561) 745-1205
PNC Bank, Sue Ann Paine                     (561) 254-0627
Seacoast National Bank                        (561) 329-5070

 

Affordable Home Inspection Services (561) 694-7716
Kenco Home Inspection                        (561) 718-6711
CGS Home Inspections                         (561) 262-9643
Fidelity Building Inspections                 (561)748-8874

 

Insurance & Trust, Mary Shields          (813) 933-7333
First American Property & Casualty    (407) 572-4854
Landmark Insurance of the Palm Beaches

Stacey Rudewick          ext. 25 (561) 222-2122                         
Joe Magnetico                           (561) 408-2456

Palm Beach Insurance Group.             (561) 578-4673
Prosperity Insurance Group                 (561) 746-4546
Allstate Insurance, Brittany Raper       (561) 626-9970

Dan Labonte, Building Contractor       (561) 603-9446
Philip E. Johnson, Licensed General Contractor  

Marcilite Electrical Contractor              (954) 234-7119
Haynes Scaffolding & Supply                (561) 833-8689 

                   (561) 366-1034 



trusted vendors

This list of service providers is provided for your convenience. This is not an endorsement of these vendors,
nor is there any financial incentive for recommending these vendors. You are NOT required to use the

vendors listed.

Impact Glass HVAC Services
Newman Windows & Doors                  (561)640-1092
Paradise Exteriors                                  (561)770-1311
Max Guard Hurricane Windows            (561)444-2915
Jupiter Aluminum Products                   (561)747-4166

  

General Home
Maintenance

EDS Air Conditioning & Plumbing       (561) 586-7090
Elite Air Conditioning                            (561)-464-6683
FPL Home Services                               (561)747-5740

 Able Gutters                                          (561) 379-4711
Signature Home Watch, Rob Burton   (561) 846-2988
Vicente Oritz, Handyman                      (561) 262-7681
Monster Tree Service & Landscaping  (561) 701-9926
Lintman Dryer Vent Cleaning, LLC       (561) 234-9259
The Dryer Vent Cleaning Guys             (561) 965-4747
Gustafson Roofing Industries               (561) 732-0656



Client Testimonials
"We have known Andrea for about 3 years now and have found her

to be smart, organized, creative and patient.  She is very easy to deal
with and is excellent at explaining things to others.  She identifies

objectives and plans how best to achieve them."

-Rob & Meg "Andrea is a very professional Realtor and a good person. We truly
recommend her; you will save your time and get what you want and

need." -Stanislav & Kseniia

"Andrea is not only incredibly organized & helpful, but she is a
genuinely wonderful person. She works hard for her clients to get

what they truly want and need. Super available, pleasant, and
professional."-Elizabeth
"Andrea went beyond our expectations to satisfy all of the needs we

had with our property. Communications were excellent...We were
very well taken care of and have no good reason to go elsewhere for

similar local service. Andrea and her team were the best."
-Debra & Barry

"Andrea worked very hard to make our move happen. She sent & showed listing after
listing until we found the perfect home. She stayed in contact with us & reminded us

of deadlines we needed to meet to ensure easy settlement. 
She was the ideal agent; smart, well informed, & very familiar with this area which was

important to us as we moved here from the west coast. 
We would highly recommend her"

 -Ron & Maggie
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THE DECISION TO BUY A
HOME IS AN EXCITING ONE

choose a realtor who is just as
excited about your new home

as you are. 

"Unlock Your Future"


